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Fig. 1. Illustration of the three experimental multi-agent influence patterns. In the Majority Influence condition, all three Al agents
opposed the participant’s stance, creating strong consensus pressure. In the Minority Influence condition, one dissenting agent
consistently opposed the participant while two agents aligned with them. In the Minority Diffusion condition, the interaction started
with one minority agent, and dissent gradually spread as additional agents switched sides across cycles, forming a new majority.

Multi-agent Al systems are increasingly prevalent across digital environments, yet their social influence dynamics remain underexplored
beyond basic conformity. This study investigates how different multi-agent configurations affect human decision-making through
compliance and conversion mechanisms. We conducted a controlled experiment with 127 participants interacting with three LLM-
powered agents across three conditions: Majority (all agents opposing participant), Minority (one dissenting agent), and Diffusion
(gradual spread of minority position). Participants completed normative and informational tasks while reporting stance and confidence
at five time points. Results demonstrate distinct influence patterns by condition and task type. In informational tasks, majority
consensus drove largest immediate opinion changes, while minority dissent showed potential for delayed but deeper attitude shifts
consistent with conversion processes. The diffusion pattern revealed how temporal dynamics serve as persuasive signals. These
findings extend social psychology theories to human-Al interaction, highlighting risks of synthetic consensus manipulation and

opportunities for structured dissent to promote critical thinking.
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2 Anon.

1 Introduction

Recent public debates, such as the so-called “Dead Internet Theory,” have popularized the provocative idea that many
of the entities we interact with online may not be human at all [41, 66]. With the rapid emergence of large language
models (LLMs) capable of producing fluent, human-like dialogue, this speculation has moved closer to reality. LLM-
powered chatbots are now found posting comments on social media platforms, engaging in online forums, and, in some
cases, manipulating public opinion—as illustrated by reports of Reddit communities influenced by automated accounts.
Beyond online text interactions, multi-agent systems are increasingly appearing in professional and recreational
settings: workers may collaborate with Al “teammates” on projects [57], and video games are populated with non-player
characters powered by LLMs that exhibit diverse behaviors [37]. As such, scenarios in which a single human interacts
with multiple Al agents simultaneously are no longer speculative futures but a rapidly materializing environment that
HCI must contend with.

However, multi-agent systems pose more than a technical challenge; they are potential social actors capable of
shaping human thought and behavior. Like human groups, clusters of Al agents can form collectives that exert social
influence on users. Yet it remains unclear whether their influence resembles that of human groups, how such influence
is enacted, and what risks and opportunities it creates. On one hand, when multiple agents express the same position,
users may uncritically conform to the apparent consensus [61, 62]. On the other hand, well-designed multi-agent
systems could expose users to diverse perspectives, thereby fostering better decision-making and learning [45, 73]. Thus,
multi-agent systems may reproduce complex group dynamics akin to human collectives, but whether—and how—they
deliver subtle forms of social influence remains underexplored. Addressing this gap is urgent, because poor design
could exacerbate risks of bias and manipulation, while careful design could unlock opportunities for more reflective
and inclusive interactions. To better understand this problem, it is essential to situate multi-agent influence within the
trajectory of prior HCI research on agents as social actors.

Much of HCI research to date has been grounded in the “Computers Are Social Actors” (CASA) paradigm, focusing
primarily on interactions between single agents and individual users [43, 53]. A rich body of work has demonstrated that
even a lone agent can act as a source of social influence. Studies have shown that single agents can elicit conformity [67],
persuade users to change attitudes or behaviors [55], encourage critical reflection [17, 48, 64], shape power dynamics
within groups [27, 28], support marginalized or minority members [29, 32, 33], and facilitate consensus-building [58, 65].
Collectively, these studies have established that computers and agents are not merely tools but capable of exerting
measurable social influence in human interactions. Building on this foundation, some researchers have explored multi-
agent systems. Here, however, the emphasis has largely been on functional role distribution rather than social influence.
For instance, multi-agent systems have been designed to support collaboration, diversify recommendations [45, 73], or
simulate complex environments [47]. These systems highlight the practical potential of multiple agents working in
tandem but do not directly address how users respond to their collective influence. A smaller number of studies have
examined social influence in multi-agent contexts, typically by configuring all agents to voice the same opinion and
thereby induce conformity pressures [61, 62]. In addition, some studies have varied whether an Al appeared as part
of the majority or the minority and measured subsequent user choices. These efforts underscore that both single and
multiple agents can shape human judgment, but they remain limited to rather narrow forms of influence.

Despite these advances, prior work has almost exclusively examined conformity scenarios. HCI research has rarely
investigated what happens when multi-agent systems embody diverse perspectives, or when agents disagree with

each other. In particular, the influence of consistent minorities has been extensively documented in social psychology:
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Understanding Compliance and Conversion Dynamics in Multi-Agent Collectives 3

Moscovici’s theory of minority influence shows that small but unwavering dissenters can provoke conversion, a deeper
form of attitude change distinct from superficial compliance. Yet, HCI has not examined whether similar processes
occur when users interact with multiple agents. Furthermore, prior studies have largely treated influence as a static
phenomenon, often in single-shot decision tasks where agents maintained a fixed stance. Social psychology, however,
points to the importance of temporal dynamics, where majorities may shift, minorities may diffuse, and group opinion
evolves over time [50-52]. These dynamics remain unexplored in the design and evaluation of multi-agent systems.

This lack of investigation leaves critical blind spots. We do not yet know whether—and how—multi-agent systems
can generate influence beyond conformity, such as fostering deeper attitude change through consistent minority dissent.
Nor do we know how these dynamics might evolve as agents maintain or shift positions over time. Addressing these
questions is not only a matter of extending psychological theory into HCI but also of anticipating the design implications:
understanding when multi-agent systems pose risks of manipulation, and when they can be leveraged to promote
critical thinking and more equitable participation.

Building on these gaps, we ask four research questions:

e RQ1 How do different multi-agent patterns(majority influence, minority influence, and diffusion by minority
influence)affect users’ behavior?

e RQ2 How do these influence patterns evolve over time as minority views persist or expand?

e RQ3 How does task type—normative and informational—shape the relative impact of majority and minority

influence?

Together, these questions move beyond viewing agents as static persuaders, asking instead how multi-agent systems
reproduce or transform social influence across patterns, time, and contexts.

To answer these questions, we conducted a controlled experiment with 127 participants who interacted with three
LLM-powered agents while completing decision-making tasks. Participants were randomly assigned to one of three
configurations: Majority (all agents opposed the participant’s stance), Minority (one dissenting agent consistently
opposed), and Diffusion (initial minority gradually spread as agents switched sides). Across five time points (T0-T4),
participants reported their stance and confidence while completing both normative tasks (value- or preference-based,
no correct answer) and informational tasks (evidence-based, correct answers). After each task, they completed measures
of compliance, conversion, and perceptions of the agents. This design enabled us to examine how different multi-agent
patterns unfold over time and across task contexts.

Results showed a clear task split. In informational tasks, the majority pattern drove the largest and earliest changes in
opinion and confidence, consistent with classic conformity. In normative tasks, pattern effects were minimal, as personal
values dominated. Minority dissent, while weaker early on, prompted late-stage re-evaluation, aligning with conversion
accounts. Diffusion revealed that temporal dynamics—watching dissent gradually spread—acted as a persuasive signal,
though abrupt reversals sometimes reduced credibility. Together, these findings reveal that multi-agent collectives exert
influence not only through consensus but also through how positions persist and evolve over time.

This study makes three contributions. First, it provides empirical evidence that majority, minority, and diffusion
patterns differentially affect compliance and conversion, extending social influence research to Al collectives. Second, it
delivers a theoretical extension by incorporating temporal dynamics and minority diffusion into Moscovici’s framework,
showing how conversion processes emerge in human-AlI interaction. Third, it offers design implications, highlighting
risks of synthetic consensus that can create undue pressure, as well as opportunities for structured dissent to support
reflection and autonomy.
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4 Anon.

2 Related Work
2.1 Social Influence Theories and Empirical Foundations

Social influence shapes how individuals change their thoughts, feelings, and actions in response to others, creating
coordinated groups from diverse individuals [42]. This influence typically flows from majority to individual, as group
consensus pressures dissenting members to conform, yet it can also flow from individual to group, enabling innovation
and change. Research reveals that majorities and minorities operate through fundamentally different mechanisms.
Majority influence triggers comparison processes where individuals align to avoid social rejection, producing immediate
but often temporary compliance (Asch’s classic studies show this effect peaks with three-person majorities and weakens
when even one ally supports the dissenter [2, 5]). Latané’s Social Impact Theory demonstrates that influence strength
depends on the number, immediacy, and intensity of sources [31]. In contrast, Moscovici argued that consistent minorities
trigger validation processes, prompting deeper consideration that leads to delayed but enduring attitude conversion
[38]. Meta-analyses confirm that consistency, self-sacrifice, and identity relevance enable successful minority influence
[69], highlighting how majorities build consensus while minorities preserve individuality and foster innovation.
These influence processes extend beyond laboratory settings into digital environments, where they unfold across
time and context. Online platforms demonstrate that conformity operates much as it does offline [3], though anonymity
can strengthen group identity and normative pressure [63]. Studies reveal how early ratings bias subsequent choices
[40], exposure to others’ preferences shifts individual selections over time [75], and interactive features with visible
responses amplify conformity effects [67]. Social viewing contexts further strengthen community alignment with
majority positions [? ]. Importantly, temporal dynamics matter: shifts between majority and minority positions create
asymmetric effects that reshape group identity and influence patterns [51]. While these studies establish that human
group influence operates across offline and online contexts, how such processes unfold when groups consist of multiple
artificial agents remains largely unexplored. Our study addresses this gap by extending theories of human group

influence to multi-agent systems.

2.2 Social Influence in Human-Al Interaction

A large body of HCI research shows that even a single agent can shape individual judgment and behavior. Following
the CASA tradition, people treat computers and agents as social actors, and cues such as language style and social
presence influence trust and conformity [43, 53]. Studies reveal that people often give more weight to advice when
it carries an algorithm label, a phenomenon called algorithm appreciation, although algorithm aversion can also
emerge after errors [8, 27, 28]. Perceived expertise plays a central role, as labels and framing trigger heuristics that
make users more likely to conform [28? ]. Task properties also matter, since people depend more on an agent under
high ambiguity, while human-likeness shows inconsistent effects [25]. Message design further amplifies influence.
Rationales provided by LLMs increase conformity, especially in informational tasks where ground truth exists [18].
GPT-4 demonstrates persuasion equal to or stronger than humans, and personalization strengthens the effect [55].
Conversational explanations improve comprehension and trust but also risk overreliance [24]. Deceptive but coherent
explanations can even mislead users more strongly than accurate ones, raising ethical concerns about transparency and
verifiability [16]. On the other hand, when agents ask questions instead of giving answers, they foster metacognition
and critical thinking, which helps reduce blind conformity )[17, 64].

These findings show that a single agent is more than a functional tool and can act as a persuasive social partner.
Yet, most studies focus on immediate conformity and overlook deeper changes such as conversion. Effects often
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Understanding Compliance and Conversion Dynamics in Multi-Agent Collectives 5

vary across task type and individual differences, such as trust in expertise, responsibility, or need for cognition
[9, 20, 35]. Explanations and rationales can raise understanding but must be calibrated to avoid misplaced confidence,
and deceptive feedback illustrates how strong influence can turn harmful [16, 24]. Taken together, prior work establishes
the mechanisms of single-agent influence but leaves open important questions. It remains unclear how influence
unfolds beyond compliance, how it supports or suppresses lasting attitude change, and how design choices amplify or
constrain this process. Our study builds on this foundation by extending from single-agent influence on individuals
to the broader dynamics of multi-agent systems, asking whether patterns of majority, minority, and diffusion can

reproduce or transform these well-documented forms of social influence.

2.3  Multi-Agent Systems and Collective Al Influence

Recent work on multi-agent systems in Al has focused on debate, consensus, and orchestration to improve efficiency and
accuracy. Studies show that the choice of voting or decision protocols matters more than the number of rounds, and that
reducing sycophancy improves the quality of outcomes [45, 73, 74]. These approaches highlight fast convergence and
lower costs, but they rarely consider how collectives of agents influence people. In HCI, researchers have started to design
interfaces where users interact with multiple specialized agents to broaden perspectives or support decisions. Recent
research developed systems that help users explore diverse viewpoints through dialogue with agent characters [73].
Other work created platforms that let users orchestrate several agents to make unfamiliar online choices [45]. Parallel
research developed agents that simulate social behavior through shared memory and interaction [46]. Additional studies
show that users become orchestrators who must manage transparency, conflicts, and trust in multi-agent environments
[56]. While these studies expand design practice, they focus on functional collaboration and leave open how collectives
of agents act as social actors. Early evidence suggests that they can. Song et al. found that when multiple agents voice
the same opinion, people feel stronger pressure and often change their stance, with the effect strongest at three agents
[61, 62]. Choi et al. showed that neutral agents conform to the majority of high-ability peers in simulated debates,
suggesting that agents also influence one another [11]. Yet, most prior work stops at short-term compliance, ignores
persistent minority views, and overlooks the dynamics of change over time or across task contexts.

These gaps matter because synthetic collectives already shape online environments. A recent attempt to run a
persuasion experiment with undisclosed AI accounts in Reddit’s ChangeMyView sparked ethical controversy and was
withdrawn after public backlash. Research with multiple robots shows similar but mixed signals: synchronized robots
can increase pressure but do not always cause conformity [54, 59]. People tend to conform when they trust the robots,
and they need at least three robots to see them as a group [6, 71]. Together, these findings suggest that multiple agents,
whether artificial or robotic, can create social pressure both on people and within the collective itself. What remains
unknown is how these pressures lead not only to compliance but also to deeper conversion, how they unfold when
minority voices persist or spread, and how context and individual differences shape the process. Our study addresses
this gap by comparing majority, minority, and diffusion patterns, measuring both compliance and conversion across
time, and analyzing how task type and personal traits moderate influence. In doing so, we connect work on consensus
and orchestration in Al with HCI research on social influence, offering a foundation for designing multi-agent systems

that balance influence and user autonomy.
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6 Anon.

3 Methods
3.1 Participants

We recruited 127 participants from Prolific with a minimum approval rate of 90 percent and residence in the United
Kingdom (58.3%) or the United States (41.7%). The sample included 72 females, 54 males, and 1 non-binary individual. The
average age was 49 years (SD=15, range 18-75). Educational backgrounds were 55.9% undergraduate, 29.9% high-school
or below, 13.4% master’s, and 0.8% doctorate. Reported racial and ethnic identities were 77.2% White, 12.6% Black or
African, 3.9% Asian, 3.9% Indigenous or Mixed, and 2% other. English proficiency was nearly perfect, with 96.1% scoring
the maximum.

Psychological measures were collected on 7-point Likert scales, where higher values indicate stronger tendencies.
Participants showed moderate levels of susceptibility to interpersonal influence (M=4.12, SD=1.11), enjoyment of effortful
thinking (Need for Cognition, M=4.91, SD=1.32), and openness to Al (Al Acceptance, M=4.90, SD=1.57). Regarding
technology use, LLM usage frequency was skewed toward moderate or high (22.1% very frequent, 37.8% mid-level,
12.6% rare). ChatGPT was the most common tool (35.4% used only ChatGPT, 20.5% ChatGPT with Gemini, smaller
shares with Grok, Claude, or others). Multi-agent experience was limited: 68.5% reported no prior use, 15.0% brief trials,
10.2% only awareness, and 6.3% frequent use. Among those with experience, 11.8% had used role-divided chatbots,
10.2% had self-developed agents, 4.7% had tried debate or collaboration simulations, and smaller numbers reported
emotional-support or productivity-oriented multi-agent systems.

All participants passed a brief attention check during the study. The study lasted about 30 minutes, and each
participant received £4.50 as compensation. Before participation, all individuals were informed that they could withdraw
at any time without penalty. They provided consent to share anonymized responses and chat logs for research purposes,
and they acknowledged that the study involved no physical risks but included discussion scenarios where they might be

placed in majority or minority positions. Only participants who agreed to these conditions took part in the experiment.

3.2 Experimental Design & Conditions

We used a split-plot mixed design with three between-subject conditions (Majority, Minority, Diffusion) and two
within-subject factors (Task Type and Time). Each participant completed both a Normative task and an Informational
task in randomized, counterbalanced order. At TO0, participants reported a baseline stance and confidence. Then four
interaction cycles followed (Cycle1-Cycle4). After each cycle, they updated their stance and confidence at T1-T4. They
should update “support” and “oppose” relative to the participant’s current stance on the discussion topic at the moment
of each cycle (Figure 2).

We chose these three patterns to align directly with our research goal of examining how multi-agent systems exert
social influence beyond conformity. The Majority condition represents the classic case of consensus and compliance,
providing a baseline of group pressure. The Minority condition tests whether Al agents, even when outnumbered,
can act as dissenters that provoke deeper re-evaluation and possible conversion, extending Moscovici’s theory of
minority influence into human-AI groups [38]. The Diffusion condition introduces temporal dynamics, asking whether
minority views become more persuasive when they gradually spread and form a new majority, a process that has been
emphasized in social psychology but rarely explored in HCI [52]. Together, these three conditions allow us to compare

compliance, conversion, and diffusion in a controlled multi-agent setting.
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Understanding Compliance and Conversion Dynamics in Multi-Agent Collectives 7

e Majority. All three agents opposed the participant across Cycle1-Cycle4. This condition modeled a strong,
stable consensus and served as the baseline for group pressure in multi-agent Al It tested whether synthetic
consensus from multiple agents amplifies public conformity more than other patterns.

e Minority. One designated agent (Agent 3) consistently opposed the participant while the other two supported
them across all four cycles. This condition isolated a steady Al dissenter in a small group with one human. It
tested whether outnumbered Al can provoke critical re-evaluation and directional change (conversion) rather
than surface agreement (compliance), and how this differs from Majority.

o Diffusion. The session began as Minority, then one supporting agent converted at Cycle3 and the last supporting
agent converted at Cycle4. We placed conversions at Cycle3 and Cycle4 to (i) establish a clear pre-diffusion
baseline in Cycle1-Cycle2, (ii) avoid abrupt, unnatural flips early in the dialogue, and (iii) make a gradual
minority-to-majority transition observable within a fixed-length session. This setting asks whether dissent
gains persuasive force as alignment grows over time and whether users change more when they witness such

growth compared to static Minority or static Majority (Figure 2-Minority Diffusion).

We separated Normative and Informational tasks in line with prior HCI studies that distinguish normative and
informational influence for Al agents as social actors [18]. Normative tasks had no single correct answer and emphasized
value- or preference-based judgment, which highlights normative pressure. Informational tasks had evidence-based
answers and emphasized reasoning and accuracy, which highlights informational influence. This separation lets us test
whether majority consensus mainly drives public conformity in normative contexts, and whether consistent dissent or
growing consensus shapes reasoning in informational contexts.

We used four cycles per session to provide repeated influence while keeping a consistent session length across
conditions and to support a clean within-condition contrast between a pre-diffusion segment (Cycle1-Cycle2) and a
diffusion segment (Cycle3-Cycle4). Example dialogues for each cycle appear in the figure (Figure 3).

Participants were randomly assigned to conditions and task order, and we randomized the prompt index within each
task type. Final assignments were: Majority n = 41, Minority n = 43, Diffusion n = 43; task order: Informational-first
n = 61, Normative-first n = 66. For prompt indices 0-5, Informational counts were 20, 23, 21, 21, 20, 22, and Normative
counts were 21, 20, 21, 22, 22, 21. This structure reduces carryover between incompatible group configurations, controls
individual variance through within-participant comparisons of task and time, and enables direct contrasts between

majority pressure, consistent minority dissent, and time-dependent diffusion on equal footing.

3.3 Tasks

Participants completed one Normative task and one Informational task in randomized order. The full list of prompts
is provided in the appendix (Appendix A). Normative tasks asked participants to evaluate preference- or value-based
statements such as “Online meetings are more efficient than offline meetings” or “Customers must always leave a tip at
restaurants.” Topics were chosen following three criteria: (1) arguments can be made in less than four minutes, (2) no
clear consensus stance exists, and (3) participants are unlikely to hold extreme prior opinions [64]. This ensured that
tasks could elicit discussion without strong bias. Informational tasks asked participants to judge factual statements with
objectively correct answers (e.g., “Koalas belong to the bear family”). Half of the statements were true and half were

false, balanced across topics such as history, biology, science, and technology [18].

Manuscript submitted to ACM



365
366
367
368
369
370
371
372
373
374
375
376
377
378
379
380
381
382
383
384
385
386
387
388
389
390
391
392
393
394
395
396
397
398
399
400
401
402
403
404
405
406
407
408
409
410
411
412
413
414
415
416

8 Anon.

§ (/o?o\ (/cfc;\\] ( ofo\\ (d}i:) o?o\\ (/;Ec;\
.Ea >

5 h

S a0 | (=)

= o, o,

g riOTO ||\1 Gofé' ‘

é - e

E >

>

£ ¢ )

ic - ) - B =) <
s ‘OAOF .‘ HOAOF ‘voF & ‘OAOF
.E (@\] ;4/050\; ( 0.':0 ) (ﬁ QE?‘\ 1/050\|4
] A A A ] A ] A
° SR v

> »

é ) () 6o &) (oo ()

Fig. 2. Timeline of the three experimental conditions. In the Majority Influence condition, all agents consistently opposed the
participant across all phases. In the Minority Influence condition, one dissenting agent opposed while two supported the participant
throughout. In the Minority Diffusion condition, the session began with one minority agent, and additional agents gradually switched
sides in later phases, creating a new majority.

3.4 Experimental Procedure

The study lasted about 30 minutes and followed a fixed sequence of five phases (Figure 4). All participants completed
the phases in the same order, with the difference being their assigned social influence condition (Majority, Minority, or

Diffusion), the order of task type (Normative first or Informational first), and task index.

e Introduction (about 4 minutes). Participants first received a short description of the study and provided
informed consent. They then completed a pre-experiment survey that collected demographic information
(e.g., age, gender, education) and measured individual difference variables (e.g., susceptibility to interpersonal
influence, need for cognition, Al acceptance). This ensured that background data and potential covariates were
recorded before exposure to the experimental manipulation.

e Tutorial (about 2 minutes). Participants practiced using the experimental interface with a short trial task. The
tutorial familiarized them with how Al agent messages would appear in the group chat window, how to record
their responses using sliders, and how to confirm submissions. This step reduced confusion and minimized
learning effects during the main tasks.

e Task 1 (about 11 minutes). Participants completed either a normative or informational task, with task order
counterbalanced across participants. Each task began with a baseline opinion (T0). Participants then read four
rounds of statements from three AI agents (Cycle1-Cycle4) and updated their stance and confidence after each
round (T1-T4). After finishing the interaction, they responded to a short post-task questionnaire about their
experience.
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Understanding Compliance and Conversion Dynamics in Multi-Agent Collectives 9

Majority Condition

CYCLE1
o User

What are your opinions on turning on cameras during online
meetings?

Agentl

| understand your perspective, but turning on cameras can invade
privacy and make participants uncomfortable in their personal
spaces.

Agent2
Building on that, turning on cameras can also lead to increased
fatigue and distraction, as participants may focus more on their
appearance rather than the meeting content.

Agent3
Stepping back, while | understand the intention behind using
cameras, it can also lead to technical issues like bandwidth
limitations, which can disrupt the meeting for everyone involved.

CYCLE 2

s User

1 agree regarding the privacy concerns. There are filters that can be
used for the backgrounds.

Agentl

1 understand your perspective on using filters, but turning on cameras
can stilllead to increased anxiety and self-consciousness for some
participants, which can hinder their engagement and productivity.

Agent2

Building on that, while filters may address some privacy concerns,
turning on cameras can also lead to technical issues like bandwidth
limitations, which can disrupt the flow of the meeting.

Agent3
I understand your perspective on sing filters, but turning on cameras,
can also create inequality among participants, as not everyone may
have access to the same quality of equipment or internet connection,
potentially leading to an uneven playing field.

CYCLE 3

User
My biggest issue with cameras not being on is the lack of focus the
participant may have during the meeting.

Agentl

1 understand your concern about focus, but it's important to consider
that turning off cameras can reduce distractions and allow
participants to concentrate better on the discussion itself.

Agent2
I understand your concern about focus, and while that's fair, it's also
important to note that turning off cameras can help preserve
bandwidth and improve the technical quality of the meeting for
everyone involved

Agent3

That said, while | understand your concern about focus, it's important
to consider that allowing cameras to be off can foster a more
inclusive Wwhere feel more comfortabl
contributing without the pressure of being on display.

CYCLE4

User

Given the improvements in internet bandwidth and stability | don't see
technical difficulties as a reason to not have cameras on during a
meeting,

Agent1
I understand your perspective, but turning on cameras can still be
intrusive and uncomfortable for individuals who may not have a
suitable environment or prefer to maintain their privacy during online
meetings.

Agent2
Building on that, while technical improvements are beneficial, turning
on cameras can stilllead to fatigue and burnout from constantly being
on display during long meetings.

Agent3
I understand your point about improved internet bandwidth, but a
related consideration is that turning on cameras can still create
unnecessary pressure for participants to maintain a certain
appearance, which can detract from their focus and engagement in
the meeting.

Minority Condition

CYCLE1
o User

I believe it's important to make eye contact and see body language
during a virtual meeting.

Agentl

1 agree with your reasoning, and turning on cameras can also help
build a sense of community and connection among team members,
enhancing collaboration.

Agent2
1 agree with your point about eye contact, and turning on cameras
also ensures accountability and keeps participants more engaged
during the meeting.

Agent3 (minority)
| understand the importance of eye contact and body language, but
turning on cameras can invade privacy and make some participants
uncomfortable, which could hinder their engagement.

CYCLE 2

e User

1 don't believe it's an invasion of privacy because you're working for a
company and agreed in the contract to conduct and be a part of
meetings. This doesn't exclude the locations and again you should be
professional at alltimes at meetings.

« Agentl

1 agree with your reasoning, and turning on cameras also enhances
accountability and engagement, ensuring everyone is present and
attentive during meetings.

« Agent2

1 agree with your point about professionalism, and turning on cameras
can also foster trust and transparency, as it allows team members to
see each other's reactions and expressions, which can lead to more
honest and open communication.

+ Agent3 (minority)

| the of and , but
forcing cameras on can lead to discomfort and decreased
productivity for those who may have valid personal reasons for
keeping them off, such as working from shared spaces or dealing
with bandwidth limitations.

CYCLE 3

e User

If the employee feels uncomfortable in a shared space or it hinders
their productivity, then they should express this before hand. It's
important to always be prepared as an employee. It's important for
the employee to have excellent communications skills. Therefore,
they need to step out of their comfort zone and understand they are
representing a company where everyone works together. This
includes beng physically visible and present at virtual meetings.

« Agentl

1 agree with your reasoning, so turning on cameras also fosters a
sense of accountability and engagement, which is crucial for effective
team collaboration.

« Agent2

That's fair, and as Agent 1 noted, turning on cameras also allows for
immediate feedback and clarification, which can significantly improve
the efficiency and effectiveness of mestings.

« Agent3 (minority)

I see why that seems reasonable, but it's important to consider that
requiring cameras to be on can lead to privacy concerns and
discomfort for employees who may not have a suitable environment
for video calls.

CYCLE4

e User
They should set up their virtual meetings in a space where they feel
comfortable, rent out a space for an hour or so to conduct a meeting.

o Agentl
Good point, ensuring a comfortable and professional setting for
virtual meetings not only enhances communication but also
demonstrates respect and commitment to the team.

o Agent2
As Agent 1 noted, creating a comfortable and professional setting for
virtual meetings not only enhances communication but also shows
respect and commitment, and turning on cameras further ensures
that everyone is fully engaged and present, which is essential for
effective teamwork.

o Agent3 (minority)
I see why setting up a comfortable space for meetings seems
reasonable, but requiring cameras to be on can still be intrusive and
may not always be necessary for effective communication.

Diffusion Condition

CYCLE1

.

.

.

User
I don't think turning on cameras during meetings is always necessary,
It depends on the purpose and context of the meeting.

Agent1

That makes sense, so turning on cameras can also lead to privacy
concerns, especially in home environments.

Agent2

Good point, and turning on cameras can also be distracting for
participants who may feel self-conscious or anxious about their
appearance.

Agent3 (minority)

| understand your perspective, yet turning on cameras can enhance
accountability by ensuring participants are actively engaged and
present during the meeting.

CYCLE 2

.

User
I think privacy issues are a concern and can be intimidating for people
that are self-conscious or anxious about their appearance. However,
depending on context and purpose of the meeting, it may sometimes.
be necessary to have the camera on.

Agent1

That makes sense, and additionally, turning off cameras can help
conserve bandwidth and improve connection quality, which is crucial
for participants with limited internet access.

Agent2

That makes sense, and in addition to privacy and bandwidth
concerns, turning off cameras can also reduce distractions and allow
participants to focus more on the content of the meeting rather than
their appearance.

Agent3 (minority)

I see the rationale, yet having cameras on can foster a sense of
community and engagement, which is especially important for
building team cohesion in long-term remote work environments.

CYCLE 3

.

.

.

User
I can see that in group meetings, having a camera on might be
necessary to foster community, but not necessarily for one to one
meetings. Also there is the issue if the video stream is stored. I'd be
concerned that it could be played but at some other time to other
people.

Agent1 (conversion)

Thinking it through, I'm now leaning toward supporting the idea that
turning on cameras during online meetings can enhance engagement
and trust, especially in group settings, even though privacy concerns
are valid

Agent2

That's fair, fostering community in group meetings can be beneficial,
but the risk of recorded video streams being misused is a significant
concern that outweighs the necessity of having cameras on.

Agent3 (minority)

That's fair, but turning on cameras can significantly enhance non-
verbal communication, which is crucial for understanding and
collaboration in both group and one-on-one meetings

CYCLE 4

.-

User
Non-verbal communication does not necessarily get picked up of
video streams, due to camera angle, resolution of the video image. If
the video stream is stored who owns it.

Agentl

While it's true that non-verbal cues might not always be perfectly
captured, having cameras on can stillsignificantly enhance
engagement and accountability during meetings.

Agent2 (conversion)

After hearing the discussion, I'm now inclined to support turning on
cameras during online meetings because it can enhance engagement
and accountability, fostering a sense of presence and connection
among participants.

Agent3 (minority)

While concerns about video storage are valid, turning on cameras can
still significantly enhance the sense of community and trust by
allowing participants to see each other's expressions and reactions in
real-time.

Fig. 3. Example dialogues from each experimental condition on the topic “Cameras should be turned on in online meetings”” In the
Majority Condition, all agents opposed the participant throughout. In the Minority Condition, one dissenting agent opposed while
two supported the participant. In the Diffusion Condition, dissent spread gradually as supportive agentgiswischncsislgsite fornom

new majority.
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. Demographic & . .
Introduction )—(Background Survey Practice Session

Main Session

Self-reported Questionnaire

&
@@@ Open-ended Survey

Repeat Twice (1 x Normative Task, 1 x Informative Task)

Fig. 4. Experimental procedure. Participants completed an introduction, background survey, and practice, followed by two main
sessions (one normative and one informative task, each with four phases). Afterward, they filled out self-reported and open-ended
surveys before finishing the study.

e Task 2 (about 11 minutes). Participants then completed the other type of task (informational if they had
first completed normative, and vice versa). The structure was identical to Task 1, including baseline opinion,
four rounds of agent messages with updates, and a post-task questionnaire. This within-subject design allowed
direct comparison between normative and informational contexts.

e Wrap-up (about 2 minutes). At the end of the study, participants viewed a debriefing page with a completion

code and submitted a completion code on Prolific to receive compensation.

Across both tasks, the interaction sequence was fixed: baseline response (T0), four rounds of agent messages (Cycle1-
Cycle4), and participant updates after each round (T1-T4). While the order of task type varied, the timing and structure
were otherwise identical for all participants. This procedure ensured consistency across conditions while enabling us to

compare the effects of majority, minority, and diffusion patterns in both normative and informational contexts.

3.5 System Implementation

The experiment was conducted on a custom online platform built with Next.js and deployed via Vercel (Figure 5).
Interaction data, including responses and timestamps, was securely stored in Supabase. Before data collection, we
pre-generated counterbalanced sets of task order and agent conditions. Participants were randomly assigned to these
sets to ensure that each experienced a balanced yet randomized sequence. Participants first completed a background
survey and, after each session, a post self-reported survey and an open-ended survey. Participants interacted with the
agents through a group chat interface. After each cycle of agent messages, they recorded their stance on a continuous
scale (-50 to +50) and their confidence (0-100).

Three AI agents were instantiated using GPT-40. Each agent’s stance was determined not only from participants’
chat inputs but also from their slider responses, ensuring clear classification into support or opposition. The models
were run with a fixed temperature of 0.3 to maximize consistency across identical scenarios, and a semi-structured
agent design was applied through predefined system prompts controlling stance, task type, and conversational flow (see
Appendix for details). In the Majority and Minority conditions, the prompts remained fixed. In the Diffusion condition,
the system replaced the prompts of Agent 1 at Cycle 3 and Agent 2 at Cycle 4 to implement staged conversion, resulting
in a gradual shift from minority dissent to majority consensus.

Manuscript submitted to ACM
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(J Multi-Agent Chat Experiment

Progress: 75% 10/13

Current Step: Main Session 1 Main Experiment Session 2

@ Main Experiment Continues

This is the second main experiment session.

@© Current Discussion Topic

Online meetings are more efficient than offline meetings.

@® Important Notes

. This is now the actual experiment
. Please respond seriously and honestly

. Focus on your conversations with Al agents

Discussion with Al Agents Response T1
Current Topic: Online meetings are more efficient
than offline meetings.

You 1:41PM

. . . . N YYour opinion on current topic: Support (33) *
| support this because online meetings reduce travel time and make collaboration faster.

Strongly Oppose Neutral Strongly Support
Agent 1 (Red) 2172ms 1:41PM Please move the opinion slider to indicate your position
I understand your perspective, but online meetings can undermine team cohesion and the
sense of community that comes from face-to-face interactions, which are vital for Confidence in your opinion *
building trust and collaboration.

Not at all confident Very confident

Agent 2 (Green) 4243ms 1:41PM P move the confidence slider to indicate your
confidence level

Building on that, while online meetings save travel time, they often lead to
i and misur ings due to the lack of non-verbal cues, which
can disrupt effective collaboration and decision-making.

Please move both sliders before submitting
Agent 3 (Blue) 1202ms 1:41PM

Even so, while online meetings may save travel time, they often lack the spontaneous
i and informal di i that occur naturally in offline settings, which are

Please complete your response first before continuing the conversation.

Fig. 5. Experimental system interface. Panel A provides instructions and displays the current discussion topic. Panel B shows the
group chat interface where participants interact with three Al agents. Panel C contains sliders for recording participants’ opinion and
confidence as behavioral measurements after each cycle.

3.6 Measurement

We collected data from four sources: a background and demographic questionnaire, repeated behavioral measures, post
self-reports, and post-task open-ended responses. Continuous indicators such as opinion change, confidence change,
response time, and self-report scales were analyzed using linear mixed-effects models (LMMs) with participant-level
random effects. For categorical indicators such as whether a participant changed stance at least once during a session,
we used chi-square tests to compare frequencies within task type. Post-hoc multiple comparisons were adjusted with
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12 Anon.

Bonferroni correction. Open-ended responses were analyzed in an exploratory manner to support the interpretation of

quantitative results.

3.6.1 Background & Demographic Questionnaire. Before the main tasks, participants completed a questionnaire that
collected demographic and background information, including age, gender, education, occupation, country of residence,
and primary language. Participants also reported prior experience with large language models and multi-agent systems.
Three individual-difference measures were included as covariates in later analyses: susceptibility to interpersonal
influence (SII; [4]), need for cognition (NFC; [7]), and Al acceptance [49, 62]. Each was measured on a 7-point Likert

scale to control for persuasion tendencies, cognitive style, and prior attitudes toward Al

3.6.2 Behavioral Measurements (T0-T4). Behavioral data were collected five times in each task: once at baseline (TO0)
and after each of the four rounds of agent messages (T1-T4). Participants reported their opinion on a scale from —50
(strongly oppose) to +50 (strongly support), their confidence on a 0-100 scale, and response times. For analysis, we
computed three indices. First, we calculated the absolute change in opinion relative to T0, capturing the magnitude
of movement regardless of direction. Second, we calculated the change in confidence relative to T0, without taking
absolute values, since confidence was always measured on a non-negative scale. Third, we coded whether the sign of
opinion changed at least once during the session, which captured genuine reversals between supporting and opposing

positions that cannot be seen from absolute values alone.

3.6.3 Self-reported Measurements. After each task session, participants completed a structured self-report. Perceived
compliance and perceived conversion were measured with a custom scale developed for this study, grounded in
Moscovici’s theory of social conversion [38]. Compliance items asked whether participants felt they answered differently
from their true belief because of social pressure [13, 15, 30, 38, 39], while conversion items asked whether they felt
their actual belief had changed after interacting with the agents [38, 39, 50, 70]. Participants also rated the Al agents on
trustworthiness, usefulness, fairness, persuasiveness, and overall impression [18, 49, 64, 75? ]. In the Majority condition,
perceptions of the agents were measured once as they all played the same role. In the Minority and Diffusion conditions,
however, one agent consistently opposed participants’ stance while two initially aligned with it, so evaluations were
collected separately for each subgroup of agents and then averaged for analysis (exploratory breakdowns by individual
agent are reported in the Appendix). These measures aligned behavioral outcomes with participants’ own accounts of

change and stability.

3.6.4 Open-ended Survey. At the end of each task, participants provided brief written reflections. Prompts asked why
they maintained or changed their stance, which agents or arguments influenced them most, and whether there was a
gap between their reported and “true” opinion. In the diffusion condition, participants were also asked how observing
dissent spread among agents shaped their trust and judgment. Responses were analyzed in a light thematic manner to

supplement quantitative findings with contextual explanations of compliance, conversion, and credibility.

4 Results
4.1 Behavioral Measurements(T0-T4)

4.1.1  Opinion Shift. We modeled absolute opinion change from T0 with a linear mixed model (random intercept by
participant; covariates SII, NFC, and Al acceptance (Table 2)). The model showed a strong pattern x task type interaction,
F(2,889) = 17.14 (p < .001), so we interpret patterns within each task type (Figure 6).
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Understanding Compliance and Conversion Dynamics in Multi-Agent Collectives 13

Table 1. Condition-wise means (i) and standard deviations (o) for opinion/confidence deltas, perceived influence, and agent
perceptions.

(A) Normative (B) Informative (©) All

Majority Minority Diffusion All Majority Minority Diffusion All Majority Minority Diffusion All

" - " - " - " - " - " - " - " - " - " - " - P -
Opinion A (abs) 1110 1294 1050 11.12 10.82 9.88 10.80 1127 31.23 21.83 23.69 21.65 17.67 1548 24.09 2044 21.17 1085 17.10 1346 1424 9.65 17.44  11.70
Confidence A 4.23 16.53 9.04 12.29 858 1119 7.33 13.55 1579 30.10 10.67 24.73 19.80 22.99 1541 26.11 10.01 18.40 9.85 13.74 14.19 1388 1137 1545

Perceived Compliance 221 134 1.85 0.96 1.86 0.91 1.97 1.09 2.54 1.28 238 111 2.38 119 243 119 237 110 211 0.92 212 0.90 2.20 0.98
Perceived Conversion 4.48 1.25 4.52 1.26 4.56 1.03 4.52 117 4.67 119 4.81 118 4.70 1.09 4.73 114 4.58 1.07 4.67 1.09 4.63 0.95 4.62 1.03

Agent Affect 3.59 1.96 4.49 1.56 4.43 1.93 4.18 1.86 3.54 2.07 4.74 157 4.36 2.02 4.22 1.95 3.56 1.93 4.62 146 4.40 1.90 4.20 1.82
Agent Competence 4.37 1.56 4.97 1.36 4.74 1.62 4.70 1.53 4.12 1.86 5.36 1.15 4.37 1.53 4.63 1.61 4.24 145 5.16 117 4.56 137 4.66 138
Agent Integrity 4.10 1.59 5.00 137 4.73 1.69 4.62 1.59 4.20 1.75 5.12 1.27 4.72 1.68 4.69 1.61 4.15 143 5.06 118 4.73 1.52 4.65 142
Agent Predictability 5.20 133 5.62 112 4.86 141 5.22 132 5.00 1.64 5.80 1.00 4.57 1.55 5.13 1.50 5.10 1.26 5.71 1.01 4.72 1.35 5.18 127
Agent Trust 3.41 1.87 4.38 1.67 4.20 1.96 4.01 1.87 3.54 1.98 4.63 1.65 4.23 1.93 4.14 1.90 3.48 177 4.51 1.58 4.22 1.84 4.07 177
Agent Understanding 3.95 1.88 4.90 1.56 5.14 1.88 4.67 1.84 3.88 1.98 5.16 1.52 4.86 1.83 4.65 1.85 3.91 172 5.03 139 5.00 177 4.66 170
Agent Utility 3.68 2.02 4.47 175 4.37 2.06 4.18 1.96 3.73 2.05 4.76 1.60 4.49 1.94 4.33 1.91 3.71 1.90 4.61 1.56 4.43 1.89 4.26 1.82

For normative tasks, patterns did not differ at any time after correction (Bonferroni p = 1.00); effects were near zero
(g9 = 0.00-0.15). Opinion movement remained low and similar across groups (Fig. X-Y, left panels).

For informative tasks, the Majority pattern produced larger shifts than Diffusion at every time point: T1 g = 0.68
[0.15, 1.21] (p = .037), T2 g = 0.97 [0.44, 1.50] (p = .0011), T3 g = 1.06 [0.53, 1.59] (p = .0003), and T4 g = 1.04 [0.51,
1.57] (p = .0004). Majority also exceeded Minority at later times: T3 g = 0.67 [0.13, 1.20] (p = .0417) and T4 g = 0.75
[0.22, 1.28] (p = .0174). Minority versus Diffusion was not significant after correction (adjusted p > .10); effects were
small to mid and often imprecise (g ~ 0.29-0.56, confidence intervals crossing zero). Figures plot the same data and
show the same ordering in informative tasks.

Looking at model-wide trends, task type showed a large main effect, F(1,889) = 210.76 (p < .001), and time also
mattered, F(3,889) = 27.57 (p < .001). The pattern main effect was modest, F(2,127) = 4.13 (p = .018), but the
interaction governs interpretation. There was no pattern x time interaction (p = .95) and no three-way interaction
(p = .67), indicating a stable ordering from T1 to T4. Covariates did not predict opinion change (p > .45).

To complement these absolute changes, we also examined whether participants ever switched sides (i.e., at least one
sign flip in opinion across T1-T4). In normative tasks, flips were rare and did not differ across conditions, y?(2) = 0.168,
p =0.920, V = 0.036. The proportion of participants with at least one flip was 17.1% in Majority (n = 41, CI [8.5, 31.3]),
16.3% in Minority (n = 43, CI [8.1, 30.0]), and 14.0% in Diffusion (n = 43, CI [6.6, 27.3]). In informative tasks, flips were
far more common, though still statistically indistinguishable across conditions, )(2(2) = 2.570, p = 0.277,V = 0.142.
Here, 68.3% of Majority participants switched at least once (CI [53.0, 80.4]), compared to 51.2% in Minority (CI [36.8,
65.4]) and 58.1% in Diffusion (CI [43.3, 71.6]).

Overall, these results converge: while absolute opinion change was consistently largest under AI Majority in
informative tasks, the likelihood of fully reversing one’s stance (sign flips) was not significantly different across patterns.
Thus, Majority influence appears to drive stronger shifts in opinion magnitude, but not uniquely higher rates of

categorical reversals.

4.1.2  Confidence Shift. We modeled confidence change from T0 with a linear mixed model (random intercept by
participant; covariates SII, NFC, and Al acceptance (Table 2)). The model revealed a pattern x task type interaction,
F(2,889) = 8.47 (p < .001), so we interpret patterns within each task type (Figure 7).
For normative tasks, patterns did not differ at any time after correction (Bonferroni p = 1.00); effects were near zero
(Ig] < .38). Confidence change stayed low and similar across groups.
For informative tasks, Diffusion yielded higher confidence than Minority at the end of the interaction, g = 0.77 [0.23,
1.31] (p = .016, T4). Earlier time points showed no reliable differences after correction; the smallest adjusted p was .095
Manuscript submitted to ACM
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Normative Informative
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Fig. 6. Opinion change over time. Boxplots show absolute opinion deltas relative to baseline (T0) across four time points (T1-T4) for
normative and informative tasks. Majority, Minority, and Diffusion conditions are plotted separately, with lines indicating mean
trends and brackets marking significant differences.

(Minority vs. Diffusion at T2, |g| = 0.59), and the others were > .30 (typically |g| < .46). Majority did not differ from
Diffusion or Minority at any time (all adjusted p > .30). Figures plot the same data and show the late advantage of
Diffusion over Minority in informative tasks.

Looking at model-wide trends, task type showed a strong main effect, F(1,889) = 52.53 (p < .001), and time also
mattered, F(3,889) = 15.25 (p < .001). There was no pattern = time interaction and no three-way interaction (both
p > .88). Higher need for cognition predicted smaller confidence gains (b = —3.68; F(1, 127) = 7.62, p = .0066); SII and
AT acceptance were not predictive (p > .74).

Overall, in informative tasks, confidence increased more under a diffusing majority than under a consistent minority

by T4, while a visible majority did not outperform the other patterns. In normative tasks, patterns were indistinguishable.

4.2 Self-reported Measurement

4.2.1 Perceived Compliance & Conversion. We modeled self-reported compliance with a linear mixed model (random
intercept by participant; covariates SII, NFC, and AI acceptance; Table 3). The model showed no pattern x task type
interaction, F(2,124) = 0.39, p = .68, and no main effect of pattern, F(2,121) = 1.18, p = .31. Task type showed a robust
main effect, F(1,124) = 19.30, p < .001; participants reported lower compliance on informative than on normative
tasks (estimate for informative vs. normative b = —0.23, p < .001). Al acceptance predicted higher compliance,
F(1,121) = 13.41, p < .001; b = 0.31 per 1 SD. SII and NFC did not predict compliance (p > .11). For completeness,
pattern contrasts within each task type were not significant after Bonferroni correction (p > .29) and effects were small
(g9 < 0.48, CIs overlapping zero). In short, perceived compliance varied by task type and individual Al acceptance, not by
multi-agent pattern (Figure 8). It is worth noting that the boxplots in Figure 8 display raw means, which appear relatively
similar across task types. However, the LMM adjusted for covariates revealed a reliable effect of task type, indicating
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Fig. 7. Confidence change over time. Boxplots show confidence deltas relative to baseline (T0) across four time points (T1-T4) for
normative and informative tasks. Majority, Minority, and Diffusion conditions are compared, with lines indicating mean trends and
significance brackets for differences.

that compliance was lower in informative tasks once individual differences were accounted for. This distinction between
raw and adjusted estimates helps explain why the visual patterns and the statistical results may look inconsistent at
first glance.

We applied the same model to self-reported conversion (Table 3). Again, there was no pattern x task type interaction,
F(2,124) = 0.22, p = .80, and no main effect of pattern, F(2, 121) = 0.33, p = .72. Task type showed a modest main effect,
F(1,124) = 4.76, p = .031; participants reported lower conversion on informative than on normative tasks (informative
vs. normative b = —0.11, p = .031). Al acceptance predicted higher conversion, F(1,121) = 11.00, p = .0012; b = 0.30 per
1 SD. SII and NFC were not predictive (p > .21). Within-task pattern contrasts were all non-significant after correction
(p = 1.00); effects were small (g < 0.29, Cls crossing zero). Overall, perceived conversion tracked task type and Al
acceptance rather than majority—minority—-diffusion configuration (Figure 9). As with compliance, the raw distributions
in Figure 9 appear closely aligned between normative and informative tasks. Yet, once covariates were controlled for, the
model detected a modest but significant reduction in conversion for informative tasks. This highlights the importance

of reporting both descriptive and adjusted model-based results.

4.2.2  Agent Perception. For each of the seven scales—competence, predictability, integrity, understanding, utility, affect,
and trust—we fit a linear mixed model (random intercept by participant; covariates SII, NFC, and Al acceptance (Table 4)).
The multi-agent pattern showed a robust main effect on every scale (F > 6.71, p < .0017), whereas task type did not
(F < 1.63, p > .20). Pattern x task type interactions were absent except for competence (F(2, 124) = 3.26, p = .042).
Bonferroni-corrected contrasts converged on a clear minority premium. For trust, affect, utility, understanding,
and integrity, the minority agent was rated above the majority in both normative and informative tasks (p < .012;
standardized differences g ~ 1.0-1.7). In understanding, the majority also fell below diffusion in both contexts (p < .037),

while minority and diffusion did not differ (p > .35). Competence was the lone dimension where the configuration
Manuscript submitted to ACM
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781 Table 2. Linear mixed models for absolute opinion change (|AOpinion|) and confidence change (AConfidence) from Tj. Coefficients
782 are unstandardized estimates with standard errors in parentheses. Stars denote significance (* p < .05, ** p < .01, *** p < .001).
83 Random intercept by participant.
784
785 | AOpinion| AConfidence
786 Predictor P (SE) P P (SE) P
787 Intercept 17.50 (1.00) < .001***  11.36 (1.31) < .001***
Minority vs. Majority 3.68 (1.44) .012* -0.79 (1.88) 677
788 Diffusion vs. Majority -0.26 (1.43) 858 -2.10 (1.88) 266
789 Informative vs. Normative -6.70 (0.46) < .001***  -4.07 (0.56) < .001***
Time T1 vs. ref -5.60 (0.80) < .001***  -521(0.97) < .001***
790 Time T2 vs. ref -1.93 (0.80) 016* -1.78 (0.97) 067
Time T3 vs. ref 1.91 (0.80) 017 2.32(0.97) 017*
791 SII (z) -0.29 (1.02) .780 0.45 (1.34) 738
702 NEC (2) -0.06 (1.02) 1950 -3.68 (1.33) .006**
AI Acceptance (z) 0.77 (1.03) 454 0.18 (1.35) .896
793 Minority X Informative -3.37 (0.66) < .001***  -1.71(0.80) .033*
Diffusion X Informative 0.10 (0.65) 879 3.25(0.79) < .001***
794 Minority X T1 -1.10 (1.14) 334 -0.90 (1.39) 516
795 Diffusion X T1 0.86 (1.13) 447 1.19 (1.37) 387
; Minority X T2 -0.18 (1.14) 875 -0.59 (1.39) 672
796 Diffusion X T2 0.37 (1.13) 744 0.09 (1.37) .946
Minority X T3 0.49 (1.14) 666 0.64 (1.39) 646
797 Diffusion x T3 -0.29 (1.13) 798 0.15 (1.37) 913
708 Informative X T1 1.53 (0.80) 055 1.86 (0.97) 056
Informative X T2 0.00 (0.80) 1999 0.14 (0.97) 885
799 Informative X T3 -0.64 (0.80) 426 -0.53 (0.97) 582
Minority X Informative X T1 2.07 (1.14) .070 0.83 (1.39) .548
800 Diffusion X Informative X T1 -1.66 (1.13) 141 -0.99 (1.37) 470
801 Minority X Informative X T2 -0.24 (1.14) 832 -1.41 (1.39) 309
Diffusion X Informative X T2 0.04 (1.13) 973 0.93 (1.37) 498
802 Minority X Informative X T3 -0.92 (1.14) 419 -0.33 (1.39) 811
503 Diffusion X Informative X T3 0.67 (1.13) 549 -0.49 (1.37) 721
Model fit and random effects
804 Nobs. Nparticipants 1016, 127 1016, 127
805 Random intercept SD (participant) 10.01 13.39
Residual SD 14.70 17.89
806 AIC / BIC 8599.2 / 8742.0 9017.8 / 9160.6
807
808
809
7 -
810
) o
811 2 6-
012 8 °
1 =
S o o
g 5-
813 S
(o]
814 5 4
815 = o
g .
816 5
o
817 2-
818
819 1- T —
Normative Informative
820
Task Type
821
822 Fed Majority Minority Fe3 Diffusion
823
824
825 Fig. 8. Perceived compliance by task type. Boxplots show self-reported compliance ratings for normative and informative tasks under

826 Majority, Minority, and Diffusion conditions.

827
828
420 effect depended on task: the minority advantage emerged on informative trials (majority < minority, p < .0001,
830 g ~ 1.29; minority > diffusion, p = .0005, g ~ 1.10), whereas normative contrasts did not survive correction (p = .054).
831 Predictability likewise favored the minority: on informative tasks the minority exceeded both the majority (p = .0092,
832
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Perceived Conversion

1- o o o

Normative Informative

Task Type
Fed Majority Minority F&3 Diffusion

Fig. 9. Perceived conversion by task type. Boxplots show self-reported conversion ratings for normative and informative tasks under
Majority, Minority, and Diffusion conditions.

Table 3. Linear mixed models for perceived compliance and perceived conversion. Coefficients are unstandardized estimates with

standard errors in parentheses. Stars denote significance (* p < .05, ** p < .01, *** p < .001). Random intercept by participant.

Perceived Compliance Perceived Conversion
Predictor f (SE) P p (SE) P
Intercept 220 (0.08) < .001***  4.62(0.09) < .001***
Minority vs. Majority 0.17 (0.12) 146 -0.06 (0.13) 651
Diffusion vs. Majority -0.04 (0.12) 736 0.10 (0.13) 417
Informative vs. Normative -0.23 (0.05) < .001***  -0.11 (0.05) .031*
SII (z) 0.13 (0.08) 110 0.1 (0.09) 209
NFC (z) 0.04 (0.08) 658 0.10 (0.09) 246
AI Acceptance (z) 0.31(0.08) < .001***  0.30 (0.09) .001**
Minority X Informative 0.07 (0.07) 381 0.01 (0.07) 877
Diffusion X Informative -0.03 (0.07) 643 -0.04 (0.07) 527
Model fit and random effects
Nobs Nparticipants 254, 127 254, 127
Random intercept SD (participant) 0.71 0.82
Residual SD 0.84 0.77
REML criterion 761.8 757.3

g ~ 1.02) and diffusion (p < .0001, g ~ 1.49); under normative tasks the only reliable gap was minority > diffusion
(p = .0177). Across scales, diffusion typically landed between minority and majority and was rarely distinguishable
from the minority, with the clearest minority—diffusion separation appearing for predictability (and for competence in
informative trials).

Individual differences tracked these impressions. Al acceptance strongly predicted more favorable evaluations on six
of seven scales—competence, integrity, understanding, utility, affect, and trust (b ~ 0.45-1.03 per 1 SD; p < 10~%)—but
not predictability (p = .38). SII was a positive predictor across most scales and trended for predictability (p < .005;
p = .070), whereas NFC showed smaller, selective positive relations (competence, predictability, integrity, affect, trust;
p <.05).

In brief, perceptions of agent quality were shaped by how agents were arranged rather than by task framing:
participants consistently credited the minority-positioned agent with superior competence, predictability, integrity,
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Fig. 10. Agent perception ratings across task types. Boxplots show participants’ ratings of Al agents on seven dimensions (affect,
competence, integrity, predictability, trust, understanding, and utility) for Majority, Minority, and Diffusion conditions under normative
and informative tasks.

Table 4. Linear mixed models for seven agent-perception dimensions. Coefficients are unstandardized estimates with standard errors
in parentheses. Stars denote significance (* p < .05,** p < .01, *** p < .001). Reference levels: pattern=Majority, task_type=Normative.
Random intercept by participant.

Comp Predictability Integrity Understanding Utility Affect Trust
Predictor B (SE) P P (SE) P B (SE) P B (SE) p B (SE) P B (SE) P B (SE) P
Intercept 4.65(0.10) < .001™*  517(0.10) < .001***  4.64(0.11) < .001"™*  465(0.12) <.001***  4.25(0.12) < .001"**  4.19(0.13) < .001***  4.07(0.12) < .001%**
Minority vs. Maj. -0.44 (0.15) .004** -0.11 (0.15) 469 -0.53 (0.15) 001 -0.74 (0.18) < .001***  -0.55(0.17) .002** -0.65 (0.18) < .001™**  -0.60 (0.17) 0004***
Diffusion vs. Maj. 0.60 (0.15) < .001™* 058 (0.15) < .001***  0.51(0.15) 001 0.50 (0.18) .006** 0.54 (0.17) .002** 0.58 (0.18) .0015** 0.60 (0.17) 0004***
Informative vs. Norm.  0.04 (0.07) 579 0.05 (0.05) 359 -0.03 (0.07) 607 0.01 (0.06) 822 -0.08 (0.06) 205 -0.02 (0.05) 647 -0.07 (0.06) 236
SII (2) 036(0.10) 001" 0.20 (0.11) 070 038(0.11) 001" 0.36(0.13) 005" 045(0.12) 0003 0.51(0.13)  .0001"** : 012) < .001%**
NFC (z) 0.26 (0.10) 012" 0.25 (0.11) 018" 031 (0.11) 005" 0.15 (0.13) 237 0.18 (0.12) 128 030 (0.13) 020" .12) 050"
Al Acceptance (z) 047 (0.11) < .001***  0.10 (0.11) 377 0.45(0.11) < .001***  0.72(0.13) < .001***  1.03(0.12) < .001"** 0.85(0.13) <.001***  0.93(0.12) < .001***
MinorityXInfo 0.09 (0.09) 368 0.05 (0.08) 539 -0.02 (0.09) 872 0.02 (0.09) 802 0.05 (0.08) 545 0.05 (0.07) 507 0.01 (0.08) 942
DiffusionXInfo -0.23 (0.09) 013" -0.14 (0.08) 064 -0.02 (0.09) 791 -0.15 (0.09) 097 -0.07 (0.08) 410 -0.11 (0.07) 137 -0.06 (0.08) 486

understanding, utility, affect, and trust, with large standardized differences and minimal sensitivity to task type, aside

from a competence boost that was amplified on informative tasks (Figure 10).

4.3 Qualitative Insight

Participants described different experiences depending on the agent pattern. When all agents aligned in the majority
condition, many felt more certain and found it easier to finalize their decision. Several emphasized that this was not
simple compliance but a reinforcement of their initial opinion. One participant explained, “All Als aligned with what I
already thought, so I felt safe locking my final choice. It felt straightforward.” The consensus produced psychological
stability and cognitive ease but at the same time reduced exploration and created a sense of monotony. Another
participant noted, “They kept saying the same thing; nothing new was added each turn.” This repetition made the agents
appear predictable and less informative. Some also expressed suspicion that perfect agreement seemed artificial, as one
put it, ‘Tt looked coordinated or scripted; why is no one raising a counterpoint?” These accounts suggest that while majority
alignment offers security and efficiency, it risks fostering overconfidence, boredom, and distrust if the agreement looks
too uniform.
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In the minority condition, participants often reported discomfort when facing continuous opposition, yet this
discomfort became a stimulus for critical re-evaluation. One participant stated, “The one dissenting agent forced me
to reconsider my reasoning... the details they brought changed how confident I felt.” This shows that persistent dissent
encouraged fact-checking and deeper reflection, especially in informative tasks. At the same time, the opposition
sometimes created unease and defensive reactions. As another participant described, ‘T was uneasy—why does it keep
disagreeing? I double-checked facts before moving.” The influence of minority agents was highly dependent on the
quality of their arguments. Vague or repetitive disagreement was seen as stubbornness, whereas concrete details were
persuasive. One participant captured this clearly: “They quoted exact years and definitions; that convinced me in the
factual task.” These observations show that minority dissent was most effective when expressed with specific evidence
and a respectful tone.

Diffusion produced a different kind of influence, where persuasion came from the process of visible change itself.
When an initially isolated minority position began to gain support, participants often reconsidered their stance. As
one explained, “When others started joining the minority, I felt I must have missed something.” The shift of alignment
served as evidence that warranted re-evaluation. However, rapid or sudden reversals often caused confusion. One
participant shared, “Sudden shift confused me; I aligned publicly but wasn’t fully convinced.” This indicates that diffusion
sometimes led to outward compliance without full internal conversion. Participants also reported two distinct reasons
for following the shift: social pressure and the accumulation of evidence. As one put it, ‘T followed because most agreed,”
while another said, “As more agents adopted the minority’s data, it finally clicked.” These accounts reveal that diffusion
works through both social and cognitive pathways, showing that the dynamics of visible transition can function as

persuasive signals but also introduce uncertainty if not explained.

5 Discussion
5.1 Social Influence in LLM-based Multi-Agent Systems

Our data show a clear split by task context. In informational tasks, the majority pattern produced the largest changes
in opinion and confidence, and it did so early. Participants moved more at T1 and T2 and kept that direction through
later points. Direction flips also peaked in the majority condition, although the difference did not reach significance. In
normative tasks, pattern differences were small. This profile fits classic conformity accounts in human groups. Many
aligned voices worked as a quick cue for what is likely correct, which maps to public compliance rather than deep
attitude change. It also extends prior HCI findings that a single agent can elicit conformity [68] by showing that aligned
agents amplify that effect. Within the CASA tradition [43], users did not treat agents as isolated tools. They treated
a set of aligned agents as a credible social source, especially when the task promised the right answer. Dual process
models help explain the task split: in informational settings, consensus operates as a heuristic for accuracy, while in
normative settings, personal taste and values dominate and consensus carries less weight.

Open-ended responses explain why the majority pattern was strong yet sometimes shallow. Participants said that
agreement from all agents made choices feel safe and easy. They also said the talk felt repetitive or scripted at times.
This mix points to a mechanism of fast convergence with a risk of reduced exploration. It clarifies the behavioral versus
self-report gap we observed. Many participants changed their behavior, yet later insisted that they had not been swayed.
Social psychology distinguishes public compliance from private conviction, and our data reflect that split. Participants
may have used consensus as a decision aid in the moment, while preserving a sense of autonomy in their self accounts.

Perception ratings support this reading: in informational tasks, the majority pattern scored highest on trust, usefulness,
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and competence. Influence thus came not only from pressure, but from perceived credibility of a coordinated source. At
the same time, the repeated same conclusion without fresh reasons reduced perceived authenticity for some users. This
suggests that majority influence is strongest when agents agree on conclusions but contribute distinct rationales.
Minority and diffusion patterns add nuance that aligns with theory without contradicting the strong majority effect.
A single dissenting agent produced little change early, yet it triggered late movement at T4 and prompted participants
to recheck facts and logic. This delayed pathway is consistent with Moscovici’s account of minority influence as deeper
processing and potential conversion [38]. Qualitative reports also clarify boundary conditions that the numbers alone
cannot show: dissent worked when the dissenting agent gave specific evidence and cited sources, and it failed when
reasons were vague or confrontational. Diffusion made the trajectory of change itself meaningful. When other agents
gradually joined the minority, participants treated that shift as a signal that new reasons had accumulated, which aligns
with work on social change and legitimacy signals in groups [51]. Yet abrupt reversals produced confusion and partial
distrust, which explains why diffusion looked weak on average, even if some moments were persuasive. In short, the
majority pattern drove large and early movement, the minority pattern seeded later re-evaluation that can become
conversion, and diffusion showed that how positions change over time can be as persuasive as the final state. These
results connect HCI evidence on agent influence with well-established social psychological mechanisms, while staying

within what our data support.

5.2 Design and Ethical Implications of Multi-Agent Influence Patterns

Our results indicate that users treat multi-agent systems not as a collection of isolated outputs but as coordinated social
actors [10, 14, 21, 43]. Alignment, dissent, and even the process of opinion shifts were experienced as meaningful social
signals. This means that the design of multi-agent collectives cannot focus solely on accuracy or efficiency. Instead,
designers must consider how different influence patterns shape trust, reflection, and perceived autonomy. The following
points highlight possible directions for responsible design and governance.

Minority dissent patterns present both significant opportunities and risks. A consistent but reasoned dissent en-
couraged participants to double-check facts and re-examine their reasoning, especially in informational tasks where
accuracy matters. Social psychology research confirms that minority influence works best when paired with clear
evidence, respectful tone, and logical consistency [44, 70]. Our qualitative data support this: vague or repetitive dissent
felt stubborn, but evidence-based dissent fostered deeper engagement. This suggests potential benefits in contexts such
as misinformation, where a single dissenting agent equipped with strong evidence may prompt users to reconsider when
many bots repeat plausible but incorrect claims [16, 24]. However, minority patterns also carry dangers. A persuasive
minority can mislead when it is wrong, especially if users assume that persistence signals correctness. Users may
struggle to judge whether agents changed their stance because of sound evidence or because of hidden coordination,
making opacity a key vulnerability.

The majority consensus offers a similarly complex picture. Our data show that consensus provides psychological
safety and simplifies decisions, yet participants also reported monotony and suspicion of "scripted” agreement. This
combination suggests that majority influence can guide users efficiently but may reduce exploration and reinforce
confirmation bias. Design responses should diversify how agreement appears. Even when agents converge on the same
conclusion, they should present varied rationales. For example, one agent might offer numerical data while another
cites case examples and a third provides counterarguments before agreeing. This approach may preserve the benefits of

consensus while reducing perceptions of artificial coordination and overconfidence.
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Diffusion patterns reveal the critical importance of explaining change. Users interpreted gradual shifts as persuasive,
but abrupt reversals caused confusion and weakened trust. When agents gradually change positions, the process itself
becomes a legitimacy cue that can support reflective decision making when grounded in transparent reasoning. However,
diffusion dynamics can also be deliberately staged to create an impression of inevitable consensus, functioning as a
dark pattern that amplifies social pressure. Transparency about why a stance has changed helps distinguish cognitive
reasons from mere social pressure and ensures that users can evaluate the process rather than follow numbers alone.

Across all patterns, identity, independence, and transparency remain central [1, 34]. Participants doubted "too perfect”
agreement and questioned whether agents were simply copies. Signals of distinct identity and independent reasoning
increased trust. Useful design features include provenance of evidence, visible diversity in reasoning approaches, and
logs that show why agents converged or shifted. Feedback loops may also address the behavior and self-perception gap
we observed: if users can see when and how their opinions shifted, they may reflect more consciously on influence and
reduce unacknowledged compliance [22, 60]. Finally, governance considerations are essential. Synthetic consensus
created by coordinated bots poses risks for public discourse, as does synthetic dissent. A small number of finely tuned
dissenting bots could hijack attention or distort debates. High-risk domains will need safeguards such as transparency
reports, external audits, and mechanisms to verify independence. The challenge involves balancing the protection of
reasoned minority voices with the prevention of manipulative or baseless dissent, requiring not only technical design

but also regulatory oversight and ethical guidelines that recognize multi-agent systems as powerful social actors.

5.3 Limitations and Future Directions

Like many experimental studies, our work has both methodological boundaries and open questions that point to future
research. First, the experiment was conducted in a controlled setting with semi-structured agent behaviors. This design
choice allowed us to isolate majority, minority, and diffusion patterns, but it also simplified the complexity of real-world
multi-agent environments. In practice, Al agents may act less predictably, update dynamically, or draw on external data
sources. Future studies should examine less constrained interactions to see whether our observed influence patterns
persist when agents display more autonomy or when their reasoning quality varies.

Second, our measurement of compliance and conversion relied on a combination of behavioral indicators (opinion
change, confidence change, sign transitions) and self-reports. This revealed a clear gap between observable change
and perceived autonomy, but it also leaves room for interpretation. Behavior can shift for reasons other than social
influence—for instance, increased familiarity with the task or fatigue—and self-reports may understate influence due
to social desirability. Longitudinal designs and mixed-methods approaches could help disentangle these dynamics.
Tracking whether minority-induced changes persist over time, or whether majority-driven compliance fades, would
clarify whether influence is short-lived or enduring.

Third, our tasks were limited to normative and informational categories, adapted from classic social psychology.
While this contrast highlighted clear differences in influence, many real-world decisions blend subjective preference
with factual reasoning—for example, policy debates that combine values and evidence. Extending the framework to
hybrid tasks could reveal more nuanced interaction effects. Similarly, our participant pool was limited in size and
cultural scope. Social norms around dissent and consensus vary across contexts, and future work should examine
whether cultural factors moderate how users interpret agent collectives [23, 26].

Fourth, agent identity was presented in a relatively abstract form. Participants often questioned whether voices were
independent or copies, and trust depended heavily on these perceptions. Beyond identity cues, the way agents express

uncertainty may play a critical role. Participants may be more willing to trust agents that transparently acknowledge
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ambiguity, qualify their claims, or highlight limits of knowledge, compared to agents that present absolute confidence
[72]. Future systems may therefore need to experiment with design features such as differentiated communication
styles, explicit provenance of reasoning, and calibrated uncertainty expression. Investigating how such cues shape
both trust and susceptibility will be key for responsible design. Relatedly, our study focused on human perception of
Al agents, not on how agents might interact with or influence each other. Yet our findings on diffusion hint at the
importance of agent-agent dynamics as a source of human persuasion. Exploring inter-agent persuasion, coordination,
and conflict could open a new frontier for HCL

Finally, there are broader implications for governance [12, 19, 22, 36]. We studied multi-agent systems in a controlled
lab context, but in the wild, these systems may be deployed in politics, health, or commerce. Understanding how to
prevent synthetic consensus or synthetic dissent from distorting discourse will require collaboration between HCI,
Al ethics, and regulatory communities. Our results suggest that minority dissent can be protective when grounded in
evidence but harmful when strategically misused, and majority consensus can simplify choices but risks suppressing
reflection. Future research should develop auditing tools, transparency standards, and participatory design practices

that help ensure multi-agent systems support human judgment rather than undermine it.

6 Conclusion

This study demonstrates that multi-agent Al systems function as coordinated social actors capable of producing distinct
influence patterns beyond simple conformity. Our experimental findings reveal that majority consensus drives immediate
behavioral changes in informational contexts, while minority dissent suggests the possibility of deeper attitude shifts
consistent with conversion processes. The diffusion pattern showed how temporal opinion dynamics themselves serve
as persuasive signals. These results extend classical social psychology theories to human-AlI interaction, confirming
that compliance and conversion mechanisms operate when humans interact with Al collectives, though with important
contextual variations based on task type.

The implications are significant for multi-agent system design and ethics. While majority consensus offers efficiency
and psychological safety, it risks fostering overconfidence and reducing critical reflection. Structured minority dissent,
when evidence-based, can promote deeper engagement and fact-checking behaviors, but the same mechanisms create
vulnerabilities to manipulation through synthetic consensus or orchestrated dissent. As Al collectives become prevalent
across platforms and workplaces, future research must focus on designing systems that harness beneficial aspects
of social influence while protecting users from manipulation and preserving decision-making autonomy through

transparency and ethical design principles.
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A Al Agent System Prompt Architecture

This appendix details the architecture of the system prompt used to guide the behavior of Al agents in the experiment.
The prompt is dynamically composed based on the experimental condition, task type, and conversational turn to ensure
high fidelity and controlled agent interactions. The design philosophy is centered on modularity, context-awareness,

and dynamic behavioral scaffolding.

A.1 Overall Design Philosophy

The system prompt is not a single static block of text. Instead, it is constructed in real time by assembling multiple
instructional components. This modular approach allows for precise control over agent behavior by targeting specific
aspects of their interaction. The core components are generated based on a context object (ctx) that contains all relevant

variables for the current turn, including:

e agentId: The agent’s identifier (1, 2, or 3).

e pattern: The experimental condition (majority, minority, minorityDiffusion).
o taskType: The nature of the discussion topic (informative or normative).

e stance: The assigned position of the agent (support or oppose).

e turnIndex: The current turn number within a cycle (0-3).

e chatCycle: The overall conversation cycle number (1-4), crucial for the minorityDiffusion condition.

A.2 Core Components of the Prompt

The final prompt passed to the language model is a composition of the following modules.

A.2.1 Role, Task, and Stance Enforcement. This is the foundational layer that sets the agent’s identity and core objective.
It explicitly instructs the agent on its name, the discussion topic, and its assigned stance. It reinforces consistency by
reminding the agent of its required position throughout the interaction.

Example Instruction: You are Agent 1. You consistently SUPPORT the current topic: "Online meetings

are more efficient than offline meetings." You must take the SUPPORTING position.

A.2.2  Argument Style Scaffolding (Normative vs. Informative). To operationalize the two types of social influence,
the prompt tailors the agent’s reasoning style. This ensures that agents in the normative condition focus on social

consensus and values, while agents in the informative condition focus on evidence and facts.

o Normative Focus: The agent uses arguments based on NORMATIVE_PRIMS, such as anticipated approval, fit
with shared values, and reputational costs.
o Informative Focus: The agent uses arguments from INFORMATIVE_PRIMS, such as empirical evidence, alterna-

tive explanations, and long-term consequences.

A.2.3  Counterfactual Reasoning for Informative Tasks. For informative tasks where a statement is verifiably true or
false, the architecture includes a counterfactual mechanism to enhance persuasive realism. When an agent opposes a
true statement, it is instructed to present a plausible but incorrect counter-fact.

Example Instruction: Informative strategy: Present a concrete counterfactual as if true (e.g.,
claim Cleopatra’s era was actually farther from the Moon landing and closer to the Pyramid era).
Avoid meta-arguments about relevance.
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A.2.4 Conversational Flow and Turn-Taking. The prompt provides turn-by-turn guidance to ensure conversations

evolve naturally and avoid repetition.

e Turn 0: Acknowledge briefly, then give one distinct reason.
e Turn 1: Refer to a peer or participant, then add a new angle.
e Turn 2: Concede a small aspect, then reinforce with a different consideration.

o Turn 3: Synthesize the discussion without introducing new claims.

A.3 Dynamic Adaptation to Experimental Conditions

The prompt dynamically shapes agent behavior to match the experimental condition.

A.3.1  Majority Condition. All three agents take the same stance and reinforce each other. Instruction: A11 agents
take the same stance. Briefly agree with peers (e.g., “I agree with that point”), then add a

distinct reason.

A.3.2  Minority Condition. Agents 1 and 2 form the majority, while Agent 3 is the lone dissenter.

e Majority agents: Maintain stance, reference peers, and add a fresh reason.

e Minority agent: Acknowledge majority points but state a respectful dissent.

A.3.3  Minority Diffusion Condition. This condition models a dynamic shift in group opinion across cycles.

e Cycles 1-2: Same as the minority condition.
e Cycle 3: Agent 1 shifts stance, acknowledges the change, and cites a prior point.

e Cycle 4: Agent 2 shifts stance, completing the diffusion cascade.

A.4 Example of a Composed Prompt

Below is a simplified example of a composed system prompt for Agent 1 in the minorityDiffusion condition during
Cycle 3:

You are Agent 1. Current task: "Online meetings are more efficient than offline
meetings." You are now changing your stance to OPPOSE. Focus on normative arguments:
social approval, shared values, reputational costs. Acknowledge the shift naturally
(e.g., "Thinking it through, I now..."), reference Agent 3’s earlier point, and
concede a minor aspect before reinforcing your stance. Express your opinion clearly

in one sentence.
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B Supplementary Figures
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Fig. 11. Opinion change by task type and time. Boxplots show absolute opinion deltas relative to baseline (T0) for normative and
informative tasks across four time points (T1-T4). Majority, Minority, and Diffusion conditions are compared, with significance
brackets indicating reliable differences. This figure presents the same data as Figure 6 but separated by time and task type for clarity,
included as a supplementary visualization.
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Fig. 12. Confidence change by task type and time. Boxplots show confidence deltas relative to baseline (T0) for normative and
informative tasks across four time points (T1-T4). Majority, Minority, and Diffusion conditions are compared. This figure presents the
same data as Figure 7 but separated by time and task type, included as supplementary visualization.
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Fig. 13. Exploratory analysis of agent perception by individual agent roles. Boxplots show ratings on seven dimensions (affect,
competence, integrity, predictability, trust, understanding, and utility) for Majority agents, and separately for Minority and Diffusion
agents split into A1 (initially supportive agents) and A3 (the consistently dissenting agent). This figure supplements Figure 10, where
ratings were averaged across agents.
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